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AHHoTanusi: B crartee paccmarpuBaercsi mpobieMa COBEPIICHCTBOBAHHSI MapKETHHTOBOTO
WHCTPYMEHTAPHS B YCIOBUSIX BHICOKOW KOHKYPEHIINU W TWHAMHYHO MEHSIOIECHCS PRIHOYHOHN CPEIb.
Ha npumepe xommanum Demis Group, crnenuamu3upyromeincs Ha KOMIUIGKCHOM WHTEpPHET-
MapKeTHHTEe, MPOAHAIN3UPOBAHBI KIIOYEBBIE MPOOIEMBI B OONACTH MAapKETHHIOBOW aHAIHWTHKH,
cHIKaomme >PQPEKTUBHOCTh CTpAaTeTHi: HEXBaTKa aKTyaJbHOW aHAJUTHKH, HCIIOIb30BaHNE
YIPOIIEHHBIX METPHK, Pa3pO3HEHHOCTh JAHHBIX M MTHOPHPOBAHME KAYECTBEHHBIX ITOKa3aTeleH.
[TpemnoskeHs! ¥ anpoOUpPOBAaHBI MPAKTUYECKUE PEIICHUS ISl YCTPaHEHHS BBIBICHHBIX HPOOIEM:
BHenpenne Bl-mmardopmelr, mepexoq K KOMIUIEKCHBIM METPUKaM UM CKBO3HOW aHAJIMTHKE,
KOHCONMIAIMS JaHHBIX B equHoM xpanwmme (Data Warehouse), BHeApeHHE KaueCTBEHHBIX
uccienoBaHui (coop oOpaTHOM CBs3M, MOHUTOPHHT peryranun, UX-uccnenosanus). [Ipencrapnens
KOJIMYECTBEHHBIC PE3YNBTAThl PEeATU3aIlMi MEPOTIPHSTHI.

Abstract: The article addresses the challenge of enhancing marketing tools in a highly
competitive and rapidly changing market environment. Using the example of Demis Group, a
company specialising in comprehensive internet marketing, it analyses key problems in the field of
marketing analytics that reduce the effectiveness of strategies, such as lack of up-to-date analytics,
use of simplified metrics, data fragmentation, and neglect of qualitative indicators. Practical solutions
to address the identified issues have been proposed and tested, including the implementation of a BI
platform, transition to comprehensive metrics and end-to-end analytics, consolidation of data in a
central repository (Data Warehouse), and introduction of qualitative research involving customer
feedback collection, reputation monitoring, and UX studies. Quantitative results of the
implementation of measures are presented.

KiroueBble ciioBa: MapkeTHHIoBas aHanuTHKa, Bl-mutatgopma, nHAEKC MOTpeOUTENbCKON
JIOSATIBHOCTH, KaueCTBEHHbIE nccienoBanus, digital-mMapkeTuHr.
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B ycrnoBusix BBICOKOH KOHKYpEHIMH M OBICTPO MEHSIOMICHCS PBIHOYHOM  Cpeabl
COBEpUICHCTBOBAHWE MAapKETUHIOBOTO HWHCTPYMEHTApPUS CTAHOBUTCS KPUTHUECKU Ba)KHBIM
(dakTopoM JUIS TIOJUIEP)KaHHUS M POCTa KOHKYpEeHTOcmocoOHoCcTH kommanmit. Ha mpuMepe Demis
Group paccMoTpuM, Kak pemieHue mpoOneM B 001acTH aHAIWTUKU TIO3BOJIIET TOBBICHTH
3P PEKTUBHOCTh MAPKETUHTOBBIX CTPATETUH.

Kommnanust Demis Group, cnenuanu3upyroascs Ha KOMIIEKCHOM HHTEPHET-MapKETHHTE,
CTOJIKHYJIACh C PSAJIOM THUIIMYHBIX Mpo0iIeM, CHIDKAOIUX 3((HEKTUBHOCTh €€ MapKETUHTa, 3 UMEHHO:

1) HexBaTka akTyanpHOU aHanuTUKH. Vcnonb3oBaHME ycTapeBIIMX AAHHBIX IMPHUBOIMIO K
HEKOPPEKTHOM OLIEHKE pBIHOYHBIX TPEHJOB U TOBEACHMS LieJeBOol aynutopuu. PemreHus
MPUHUMAJIUCh Ha OCHOBE MH(OPMALIMU C 33JIepKKOH B 2-3 Mecsla, YTO HE TO3BOJISUIO ONIEPAaTUBHO
pearupoBaTh Ha U3MEHEHHUSL.

2) UWcnonb3oBaHue ymnpouIE€HHbIX MeTpuK. DOKyc Ha MOBEPXHOCTHBIX IOKa3aTessx
(KonMuecTBO KJIMKOB, 0XBaT) 0e3 rryOokoro aHann3a kousepcuu U ROI nckaxan peanbHyI0 KapTUHY
s¢dexTuBHOCTH KammnaHuil. Kommanusi He MoIia TOYHO OIIEHHTh OKYIaeMOCTh WHBECTHUIMH B
MapKEeTHHT.

3) Paspo3nenHocths nmaHHbIX. MHpopManus cobupanack u3 pa3HbiXx UCTOYHHKOB (CRM,
BeO-aHAJTMTHKA, COIICETH, PEKIaMHBbIe KaOWMHETHI), HO HE OOBENUHSIIACh B €IWHOW CHUCTEME. DTO
3aTPyAHSUIO KOMIUIEKCHBIM aHAIN3 U MPUBOJWIIO K TPOTUBOPEUYUBBIM BBIBOJIAM.

4) UrnopupoBaHWE Kaue€CTBEHHBIX IMOKa3aTelei. AKIEHT Ha KOJMYECTBEHHBIX METpPHUKaX
MIPUBOJMI K HEIOOLIEHKE BA)KHBIX ACHEKTOB: YIOBJIETBOPEHHOCTU KIMEHTOB, BOCIPUATHUS OpeHaa,
MPUYMH OTTOKAa ayIUTOpUU. be3 3TUX JaHHBIX HEBO3MOKHO OBLIO BBICTPOUTH JIOJTOCPOYHBIE
CTpaTeruu JosuIbHOCTH [5].

Jli pelieHus BBISIBICHHBIX MPo0ieM, pa3paboTaeM MEpONpUATHS, KOTOpPBIE O3BOJAT Demis
Group ycoBepIIIEHCTBOBATh CBOM MapKETHHIOBBIM MHCTpyMEHTapuid (Tadmuma 1).

Tabmuuma 1 — Pemenus wu BHeApeHHE YCOBEPIIEHCTBOBAHHOTO MAapKETHHTOBOTO

unctpymenrapus B Demis Group [5]

IIpodiema Pewenne HNHcTpyMeHTHI U | OxupaeMblii DakTH4ecKkuit
MeTOobl BHeIpeHUs 3pdekT pe3yJabTaT
HexBatka Buenpenue pa3BEpThIBaHUE OnepaTHBHBIH Poct TOYHOCTH
aKTyaJIbHON CHCTEMBI T1aTGOPMBI Ou3HEC- | TOCTYI K aKTYaJbHBIM | TJIAHUPOBAHUSA
AQHAJIUTHUKH AKTyaJIbHOU anammtakn  (BI) C | JaHHBIM, MapKETUHIOBBIX
AHAJINTHKH HOIKIIFOYEHUEM K | BO3MOXXHOCTH ObIcTpo | Kammanuii Ha 40%
OCHOBHBIM HCTOYHHKAM | pPearupoBaTh Ha | 3a CU€T aKTyaJbHBIX

JaHHBIX B PEXHMME | U3MCHEHMS PBIHKA W | JaHHBIX
peanbHOro BpEMEHHU; | AEUCTBUI
HacTporKa KOHKYPEHTOB
aBTOMAaTU3UPOBAHHOM
oruétHoctn no KPI ¢
OOHOBJIEHHMEM  KayKIbIE
24 4vaca; uWHTerpamys
HWHCTPYMEHTOB
MOHHUTOPHHIA
PBIHOYHBIX TpPEHIIOB U
KOHKYPEHTHOW Cpefbl
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HUcnonb3oBanue Ilepexon BHE/IPEHHUE cuctemsbl | bonee Tounas ouenka | IloBeimenne ROI
YIPOMIEHHBIX KOMILTEKCHBIM CKBO3HOM aHamuTHKH | 3(dekTuBHOCTH MapKETHHTOBBIX
METPHUK METpUKaM (cBs3B 3arpar Ha | MapKETHHTOBBIX aKTUBHOCTCH  Ha
MapKEeTHUHT ¢ KOHEUHBIMH | aKTHBHOCTEH, 25% Gmaromaps
TIPOTaXKaMHu); ONITUMU3AIHS epexoay K
pa3paboTka 1 BHEIpEeHUE | pacnpenesneHus KOMILJICKCHBIM
pACIIUPEHHBIX METPHK; | OFOIKeTa METpPUKaM
pacuér ROI mns kaxmoi
MapKEeTHHIOBOU
AKTUBHOCTH
Pa3po3neHHOCTH Konconunanus co3nmanue enuHOW Oaswl | EnmmHoe CokpaiieHue
JTAaHHBIX JTAHHBIX JTAaHHBIX (Data | napOpManOHHOE BpEMEHU Ha
Warehouse), MPOCTPAHCTBO, MOJITOTOBKY
o0BeNHSOIeH VIPOIEHHE aHaNn3a | aHATUTUYECKHX
UHPOpMAaNUI U3 BCEX | U MPUHATHS | OTYETOB ¢ 3 JHEH
KaHAJIOB; WHTETPAIHsl | PEIICHHIA, JI0 2 4acoB
CRM CHCTEMBI C | ycTpaHeHue
HHCTPYMCHTAMHU BeO | mpoTHBOpeUHit B
AHAJTUTHKH U | JaHHBIX
PEKJIAMHBIMHU
KaOWHeTaMH; HacTpohKa
ABTOMAaTUYECKUX ETL
MPOIIECCOB I cOopa |
00paboTKH JTAHHBIX;
pa3paboTka €IMHOT0
Jamoopaa JUTSt
MOHHUTOpPHHI A BCEX
MapKETHHTOBBIX
1oKaszarenen
HUrnopupoBanue Buenpenue PEryJIspHbIii coop | bonee riybokoe | YimydiieHue
KayeCTBEHHBIX Ka4eCTBEHHBIX o0paTHOW  CBSI3M  OT | MOHWMAaHHE KayecTBa
roKa3zaresieu UCCIIEOBaHUM KIJIMEHTOB (ompocsl, | moTpedHOCTEH U | KIIMEHTCKOrO
MHTEPBHIO); MOHUTOPUHT | OKHJAHUM KIMEHTOB, | CEpPBHCA:  MHACKC
OHJIAH pEemyTalii U | MOBBIIICHHUE NPS BeIpoc Ha 15
aHaJIN3 YIIOMUHAHUNA | JIOSIIBHOCTH U | IMYHKTOB
Openna; MIPOBEICHUE | YAOBJIETBOPEHHOCTH
UX-uccieqoBaunii
CaliTOB W NPUIIOKEHUI
KJINCHTOB; aHau3
TMPUYIUH OTTOKa
KIMEHTOB W (hakTopoB
JIOSUTHPHOCTH.
I/ICXOI[SI nu3 Ta6J'II/II_IBI pa3pa60TaHHLIe MCPOIIPUATHA 110 COBCPIICHCTBOBAHUIO

MAapKCTUHIOBBIX HWHCTPYMCHTOB, IIO3BOJIAT ,Z[O6I/ITI>C$I MOJIOKUTENILHBIX HW3MEHEHHH II0 paRy

oKa3aTrejeH.
Tak,

ONICPATUBHBIX

BHCAPCHUC CHCTCMbI

JaHHBIX, T.C.

Onarogaps

aKTyaHBHOﬁ AHAJIUTUKNU  YCTPAHUT HpOGJICMy HECXBATKHU

pa3BépTbiBanuio  Bl-mutargopmer  u

HAaCTpOMKe

aBTOMaTH3HpOBaHHOﬁ OTYETHOCTH KOMITaHUS IMOJIYYUT AOCTYII K aKTyaJIbHbIM JdHHBIM B PCKHUME

pCajIbHOTO BPEMCHHU. Kak CJICACTBHUC OTO HAIPAMYIO IIOBJIMACT HA KaA4YCCTBO IUIAHUPOBAHUA,

OXKXKMIAACTCA YBCIIMYCHUEC TOYHOCTU MAPKETHUHI'OBBIX kamnaHui Ha 40%.

Hcnonbs30BaHrE KOMIUIEKCHBIX MCTPHUK MO3BOJIUT OTKA3aTbCA OT YHpOH_[éHHLIX nokazarejaen

n nepefm/l K Ooyee Fle60KOI>'I a”HajauTuke. Tak xxe Pa3BUTHC CBA3U 3aTpaT HA MAPKCTUHT C IIPOJAKaMU

n pacqéT ROI JJIS KaxKOoi AKTUBHOCTH, ONAaAyT BO3MOXHOCTH TOYHCC OLCHHBATH 3¢)¢)CKTI/IBHOCTB
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BJIOKEHUI. B pesynprare peHTaOenbHOCTh MAPKETUHTOBBIX aKTHUBHOCTEH MOXKET YBEIHMUYUTHCS Ha
25%.

Konconmunarus nannaeix B equaoM xpanwmiuiie (Data Warehouse) ¢ uarerpanueiir CRM, Be6-
AQHAJTUTUKH W PEKIAMHBIX KAaOWHETOB IIO3BOJIUT 3HAYUTENILHO YCKOPHTH pPabo4Me IMPOLECCHI.
[Ipumenenne aBromaTm3ammu Tpu cOope u 00paboTku naHHBIX, uepe3 ETL-mpomeccel u
00beIMHEHHBIN JamOop/, HaPaBICHbl HA COKPAIICHNE BPEMEHH, a IMEHHO JI0 JIBYX 4acoB. Takum
o0pazom, OyneT yrpoIieH nporece NPUHIATHS PEIICHHH, a TAK)Ke YCTPAHUT OLINOKY B IPOTUBOPEUHH
nHpOpMaLIUH.

[IpuMeHeHre MHCTPYMEHTOB Kau€CTBEHHBIX MCCIEIOBaHUM, HampuMmep, cOoOp U aHaIu3
o0OpatHoi1 cBsi3u, moMoxkeT Demis Group 6osiee TOUHO MOHUMATh TOYKETaHUS KIIMEHTOB, YTO B CBOIO
ouepe/Ib MOBBICUT UX JIOSUIBHOCTh K KOMIIAHUH, T.K. IPOU3011€T NOBBIIEHUE KaYeCTBA CEPBUCA.

Takum oOpazom, Ha onbiTe KkKomnanuu Demis Group, OBUIO  BBISBICHO, YTO
COBEPIICHCTBOBaHNE MAPKETUHTOBBIX HHCTPYMEHTOB JIOJDKHO BKIIIOUATh!

- BHEJJPEHUE COBPEMEHHBIX HHCTPYMEHTOB aBTOMATH3alllH, B T.4. aHATUTHYECKUX IIIaTPOPM;

- BHEJIpEHHE HOBBIX METO/IMK, T.€. UCIIOJIb30BaHNE KOMIUIEKCHOTO M0/IX0/1a K OLIEHKE;

- CcO37aHME eNWHOM 0a3bl, KOoTOpas MO3BOJUT Oojiee TOYHO U OBICTPO TNPUHUMATH
yIpaBJIeHUYECKUE PEIICHMUS,;

- HCTIOJIb30BaHNE KOJIMYECTBEHHBIX U KaUECTBEHHBIX MOKa3aTelel, T.e. OHU JJOJKHBI ObITh HE
TOJILKO B BHJIe IU(P, HO U B BUJE 0OpaTHOM CBSA3H OT KIIMEHTOB;

- MIOBBIIIEHNE KBaTU(UKAIIUHU TIepCOHANA IIyTeM HX MOCTOSSHHOTO OOy4YeHHUS.

Taxum oOpa3oM, MpUMEHEHNE HOBBIX MAPKETHHIOBBIX HHCTPYMEHTOB M03BOIUT Demis Group
MOBBICUTH CBOIO KOHKYPEHTOCIOCOOHOCTh. biaronaps KOMIUIEKCHOMY MOIXOAY, KOMIaHHUSI CMOXKET
ONTUMU3UPOBATh CBOM MAPKETUHTOBBIE PACXO[bl, UTO SIBJISIETCS SKOHOMUYECKH BBITOJHBIM. Takke
Onarosapsi TOMY, UTO HOBbIE MAPKETHHIOBbIE MHCTPYMEHTHI MO3BOJISAT KOMIIAHUM 0oJiee TIIyOOKO U
TOYHO AaHAJIM3UPOBATh IMOKEIAHUSI KIMEHTOB, TOBBICUTCS UX JIOSUIBHOCTh, KakK CJIEJICTBUE

3¢ (GEeKTUBHOCTH MAapKETHUHTA B LIEJIOM.
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